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THE PRODUCT BEHIND THE PARTNERSHIP

Bullionova today

Bullionova is a private bullion portfolio-management app for owners who want a clear record of what  

they hold,  what they paid,  how value is  changing and what has been sold.  It  combines live market 

context with practical recording, analytics and planning tools in one global product.

AVAILABLE NOW

A working customer product - not a concept deck
Bullionova: Metals Tracker is publicly available on Google Play. Dealer World can therefore develop 
within an existing customer experience rather than waiting for the consumer foundation to be built.

What customers can do

• Follow live precious-metal spot prices and value recorded holdings in their selected currency.

• Record purchases, product sizes, weights, dates, costs, notes and optional holding photos.

• Record partial or full sales while retaining Sales History and remaining cost basis.

• Review allocation, gain and loss, value movement and long-term portfolio performance.

• Plan purchases, set metal targets and work with familiar currencies and regional bullion units.

• Use PIN or biometric unlock, Privacy Mode and encrypted holding-photo and backup protection.

Where Dealer World fits

Dealer World is the planned verified market layer within Bullionova. Its purpose is to help customers 
discover participating bullion businesses and view accurate, authorised public information at the point 
where they are already considering metals, allocation or a future purchase.

The guiding principle is simple: every displayed dealer claim should have an identifiable business source,  
clear authority and an agreed update or withdrawal path.
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WHY PARTICIPATE

A better setting for dealer discovery

Bullionova is designed for repeat portfolio use. A participating dealer can therefore be discovered inside 

a relevant bullion context rather than presented as an unrelated advertisement.

Dealer discovery
Help customers find an approved business profile, 
locations and service areas.

Accurate public details
Keep websites, contact channels and public business 
information correct.

Correct routing
Direct customers to the right location, product page or 
approved enquiry path.

Controlled visibility
Agree exactly which catalogue, offer, price or 
availability fields may appear.

Traceable changes
Review previews and request corrections, pauses or 
withdrawal through a controlled process.

Measured learning
Evaluate accuracy, engagement and support effort 
before deciding whether to expand.

Participation can grow in stages

STAGE WHAT MAY BE INCLUDED CONTROL POINT

Verified listing
Approved profile, locations, contacts and 
website.

Published only after dual approval.

Connected catalogue
Agreed products, identifiers and permitted 
imagery.

Stable source and correction process 
required.

Fresh commercial data Defined prices or availability with timestamps.
Freshness and expiry rules must be proven 
first.

COMMERCIAL APPROACH

Evidence before scale
No commercial model is assumed in this information pack. Any referral, sponsored-visibility or data-
partnership arrangement would be discussed only after a pilot establishes evidence and clear disclosure 
rules.
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WHAT WE NEED FROM PARTICIPATING DEALERS

Start with the business, then the data

Initial  interest  requires  only  enough  information  to  confirm  the  business  and  its  authorised 

representative. Deeper catalogue or commercial-data requirements apply only if both parties agree to 

progress beyond an approved public listing.

For an initial verified profile

• An authorised business contact who can represent the dealer.

• Legal and trading names, plus an ABN or ACN where applicable.

• Locations, service areas and the customer channels each location supports.

• Approved public contact details, website and customer-routing links.

• Permission to use approved business names, logos and other branding.

• A named process for corrections, pauses and withdrawal.

If a connected catalogue is agreed

• Stable dealer, location and product identifiers that do not depend on display text.

• Product metal, form, purity, weight, SKU and permitted imagery.

• An approved delivery method such as an API, scheduled export, portal workflow or bounded pilot 
file.

• Clear ownership and update expectations for every supplied field.

• Content rights covering the text, branding and imagery used in the pilot.
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CONNECTED DATA QUALITY

Before prices or availability can appear

Prices and availability are useful only when their meaning, source and freshness are explicit. Bullionova 

will  introduce this  stage only  after  the dealer  and North Stack  Digital  agree the data  contract  and 

validate every unavailable, stale and withdrawal state.

• Explicit meaning for buy and sell sides, currency, quantity tiers, taxes, shipping and premiums.

• Timestamps, expiry or stale-time rules and a defined availability vocabulary.

• A safe non-production or limited dataset for validation before customer exposure.

• Support contacts for outages, source changes and immediate disablement.

A safe onboarding pathway

• Nominate the business sponsor who can approve scope, branding and publication.

• Nominate a technical contact who understands catalogue, price and stock sources.

• Select the safest approved pathway: API, scheduled export, portal workflow or bounded pilot file.

• Validate a synthetic or limited dataset before any customer-facing presentation.

• Agree a correction, outage and immediate-disable process before the pilot begins.

DATA RULE

Authorised sources only
Bullionova will not treat unapproved scraping, guessed stock states or ambiguous prices as verified 
dealer information. Incomplete or stale information is labelled, withheld or withdrawn according to the 
agreed rules.

FIRST-CONTACT SAFETY

Business information only
For an initial partnership discussion, do not send passwords, API keys, banking details or identity 
documents. Sensitive technical access is considered only through a separately agreed secure process.
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APPROVAL, TRUST AND CONTROL

Nothing is published automatically

The process is designed so that the dealer controls the information it authorises and North Stack Digital  
retains final publication approval. Every live item must have a clear owner, source and correction path.

How joining works

1. Register interest.  Tell us who you are and how to contact your business.
2. Confirm authority.  Verify that the nominated contact can represent the dealer.
3. Agree information.  Decide what may be public and how updates will be supplied.
4. Prepare a controlled preview.  North Stack Digital validates and prepares the proposed presentation.
5. Dealer review.  The authorised representative checks identity, content, links and branding.
6. Approve and publish.  Publication occurs only after dealer and North Stack approval.
7. Maintain, pause or withdraw.  Corrections and withdrawal follow the agreed controlled process.

A one-way privacy design

DEALER INFORMATION FLOWS IN

Customer records remain under the customer's control
Dealer World is designed to receive authorised public business, product and offer information for 
accurate display. The connection does not require a customer's holdings ledger, notes, photos, purchase 
or Sales History, portfolio values or Google Play billing information.

PARTNER CONTROL BULLIONOVA CONTROL

Approve public identity, links and branding. Validate the source, authority and presentation.

Review proposed catalogue or offer fields. Fail closed when information is missing or invalid.

Request corrections, pauses or withdrawal. Maintain provenance and a traceable update path.

Keep credentials and non-public material private. Never publish dealer credentials or unapproved material.
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PROPOSED PILOT PARTNERSHIP

A small, controlled path to live evidence

The recommended first partnership is a time-boxed, read-only and reversible pilot. It  is intended to 

prove accuracy, operating discipline and customer usefulness before either party commits to a broader  

integration or commercial model.

PHASE ACTIVITY PASS CONDITION

Scope
Agree fields, owners, measures and stop 
conditions.

Written scope and named contacts.

Validate
Test synthetic or non-production records and 
error states.

Every field and stale state behaves as agreed.

Limited pilot
Publish only approved identity and bounded 
data.

Accurate presentation with a clear disable 
path.

Review
Assess value, support cost and partner 
feedback.

Joint decision to expand, revise or stop.

Recommended first scope

• One verified dealer business profile with approved locations, contact paths and branding.

• A bounded catalogue only where stable product identifiers and content rights are available.

• Clearly time-stamped prices or availability only after meaning, freshness and withdrawal rules are 
proven.

• Read-only customer actions such as opening an approved website, product page or enquiry path.

• No automated ordering, no unapproved publication and no transfer of private customer portfolio 
records.
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EVALUATING THE PILOT

Decide what comes next from evidence

The pilot  should  measure  listing  accuracy,  data  freshness,  customer  engagement,  correction effort,  

support load and qualitative partner feedback. These are operating measures and pilot hypotheses - not 

promises of sales volume, enquiries or commercial return.

Possible outcomes

Expand Revise Pause or stop

Add agreed locations, products or 
fresh data after the first scope proves 
reliable.

Change fields, workflow, measures or 
audience and run a narrower follow-
up.

Disable the pilot cleanly without lock-
in when evidence does not support 
expansion.

A useful first meeting should

• Confirm whether the dealer wants to explore a controlled Bullionova pilot.

• Nominate a business sponsor and, where relevant, a technical contact.

• Select the safest available profile, catalogue or data pathway.

• Agree the initial fields, freshness expectations, corrections and stop conditions.

• Set the next scoping session or close the discussion without obligation.

NEXT STEP

Start a private dealer conversation
North Stack Digital will arrange a short scoping discussion and prepare the smallest safe pilot proposal 
for the dealer's review.

DEALER PARTNERSHIPS  dealers@bullionova.com.au  |  bullionova.com.au
Submission does not guarantee participation or publication.

This information pack is discussion material only and is not a binding offer or agreement.

https://bullionova.com.au/
mailto:dealers@bullionova.com.au?subject=Bullionova%20Dealer%20Partnership
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